
Newfoundland –
Labrador
St. John’s
Although a recent report pegged St. John’s as one of the most 
a! ordable cities in the G7 nations, a! ordability is a growing 
concern. Buyers continue to face challenging market conditions, 
including unprecedented demand and extremely tight inventory 
levels. Multiple o! ers are quite prevalent. It is not uncommon to 
see quality, new listings generate three to four o! ers after only a 
few days on the market, with most selling for more than list price. 
Bungalows are especially coveted. Despite a sense of urgency 
in the marketplace, buyers remain quite determined. Most are 
willing to compromise by way of necessity, while others ante up 
more money to compete. Some entry-level purchasers are sit-
ting on the fence, waiting for more product to come on stream 

resale homes start from $180,000. Condominiums are a viable 
alternative, but this type of product is popular with only a 
small percentage of fi rst-time buyers. Condos can start from 
$100,000 for a one-bedroom unit in an old military conver-
sion to $130,000 for a two-bedroom in an older building in the 
northwest end of the city. Duplex product, though limited, is 
also growing in demand, and more units are coming on stream. 
" e least expensive sales recorded to date in St. John’s include
a detached home with some new upgrades that changed hands 

$219,900
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with the Spring market and 
better weather. Currently, aver-
age price in Greater St. John’s 
hovers at $172,000. Although 
the dowtown core has more 
a! ordable options, most pur-
chasers prefer Woodlands, 
Cowan Heights, and Mount 
Pearl, where three-bedroom, 
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Prince Edward Island
Charlottetown

for $140,000 and an 800 sq. ft.
condo apartment that sold 
for $95,100 in an older, but 
renovated, building. Both were 
located in the city’s east end. 
With average prices forecast 
to experience double-digit 
momentum yet again this year, 
it is expected that the fi rst-time 

$149,900

$129,900

buyer segment will remain very active as purchasers try to buy 
in before prices rise further. 

Starting Price*

$180,000

St. John’s
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$18,000
$162,000

$1,033
$959
$911
$878

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.

Steady upward pressure on 
housing values in recent years 
has prompted an increasing 
number of fi rst-time buyers 
to invest in homeownership in 
Charlottetown.  After several 
decades of sluggish price 
appreciation, solid economic 
performance has bolstered 

start at $140,000, while semi-detached and link properties will 
cost approximately $120,000. On the Charlottetown periphery, 
single-detached homes built in the 1970s in East Royalty are a 
popular choice at $120,000 plus.  New condominium developments, 
featuring units priced from $200,000, are also available for those 
seeking lifestyle and amenities, but the vast majority of entry-level 
purchasers prefer single-detached housing. First-time buyers 
represent a signifi cant percentage of residential real estate sales 
in Charlottetown. Most enter the market with a two to fi ve per 
cent down payment and opt for a 25-40 year amortization period. 
Demand now outpaces the supply of properties listed for sale in 
many areas, which has led to some frustration. Buyers exercising 
patience will eventually realize homeownership, but it can take as 
long as six months. An active spring is expected to bring an infl ux 
of new listings, easing some of the pressure in the marketplace. 
Lower interest rates are forecast to further stimulate housing 
sales, especially for product in the lower-to-mid price range.

Despite an average price now approaching $135,000 in 
Charlottetown and the surrounding areas, housing is still excep-
tionally a! ordable, especially when compared to the national fi gure. 
Entry-level, single-detached homes can be picked up for well 
under $130,000—although inventory at this price point is very 
tight at present. For fi rst-time buyers seeking a! ordability in 
the city, the downtown core o! ers older homes requiring TLC for 
as low as $90,000. " ree-bedroom, detached homes in some of 
the more established communities bordering the downtown core 

consumer confi dence levels and renewed trust in residential real 
estate as both a form of shelter and a long-term investment. 

Starting Price* $120,000

Charlottetown
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$12,000
$108,000

$689
$639
$607
$585

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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New Brunswick
Moncton

options, such as zero-down, have made homeownership both 
attractive and attainable for most. " e lion’s share of entry-level 
buyers are active in the $120,000 to $160,000 price range. Yet, 
those with more modest budgets are still making their moves, 
as homeownership can be realized from $40,000 to $50,000 
for a small, wartime home requiring renovation. In fact, 62 
detached home sales were recorded under $100,000 so far this year. 
Purchasers looking for value are looking to newer, semi-detached 
housing, priced from $125,000 to $135,000, with the rural areas 
offering serious value for the dollar. A greater selection of 
semis—gaining increasing favour among fi rst-time buyers—
is available on the resale market, as building activity for this 
type of product has been quite brisk in recent years. " e pre-
fabricated, mini-home market is also a viable alternative. " ese 
homes typically o! er 850—1,050 sq. ft. of living space and 
all the bells and whistles. Most are priced from $80,000 for 
a new unit on leased land or $125,000 to $150,000 on owned 
land. Inventory levels have fallen an additional three per cent 
from the already tight supply reported one year ago. Detached 
homes in the $120,000 to $140,000 price range are particularly 
scarce. Central Moncton, East Moncton, West Riverview and 
Shediac, where detached homes requiring some updating can 
be purchased from $100,000 to $120,000, remain most popular 

With 56 per cent of all resi-
dential sales occurring under 
the average price of $160,000, 
year-to-date (to the end of 
Feburary), affordability is a 
non-issue for most purchasers 
in the Moncton area. Low 
interest rates, good employment 
levels and creative fi nancing 

in Dieppe. " e lowest priced listing currently available is a 500
—600 sq. ft., storey-and-a-half, wartime home in Moncton 
Centre, priced at $62,500. " ere are currently ten listings avail-
able in Moncton, priced at approximately $85,000, that are in 
move-in condition. First-time buyers are expected to remain 
quite active through-out 2008, as the city continues to benefi t 
from solid employment levels. 

with young buyers. Of those, 
North Moncton is especially 
sought-after, o! ering a wide 
variety of product including 
newer semis within close 
proximity to the new shopping 
district. To date, the lowest 
priced sale in Moncton was 
recorded at $40,000—a three-
bedroom, fi xer-upper located 

Fredericton
Rising housing values have prompted first-time buyers in 
Fredericton to adjust their expectations this year. Lack of 
a! ordably-priced properties, especially in central locations, are 
forcing entry-level purchasers to compromise on homeownership. 
Some have expanded their search boundaries while others have 
chosen to continue to rent and save additional funds. Others 
have moved toward condominium living or purchased smaller 
homes in more rural areas. Young couples and newly graduated 
university students, beginning careers in education, military 
and/or government, comprise 
the vast majority of fi rst-time 
buyers in Fredericton. More 
and more of them are taking 
advantage of longer amorti-
zation periods or 100 per cent 
financing. The shortage of 
entry-level product has had a 
serious impact on the market, 
placing upward pressure on 

$119,000

$120,000 $129,900

Starting Price* $100,000

Moncton
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$10,000
$90,000

$574
$533
$506
$488

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



Some are choosing to compro-
mise, opting for an alternate 
location or smaller-sized home, 
while others look to older 
homes that require some ren-
ovation or creative fi nancing 
options. " ere has also been an 
increase in shared ownership, 
whereby two or more related or 
unrelated individuals purchase 
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Nova Scotia
Halifax – Dartmouth
Homeownership remains within reach in Halifax-Dartmouth, 
with most first-time buyers seeking homes priced under 
$225,000. Despite strong economic fundamentals, activity in 
this segment has slowed slightly due to a shortage of inventory. 
" e tight supply has some young buyers frustrated, but most 
are willing to do whatever it takes to get their foot in the door. 

with fi rst-time buyers. Neighbourhoods such as Lincoln and 
Nashwaaksis/Douglas are drawing the lion’s share of entry-level 
purchasers with affordable detached homes starting from 
$139,000. Other popular neighbourhoods include the Hill 
Area, Island View, and Hanwell. Condominium apartments in 
older buildings are also attractive to fi rst-time buyers, providing 
good value at a starting price of $84,900. To date, the lowest-
priced sales included a single-detached home for $92,000 
in Nashwaaksis and a condominium for $114,500 on 
Brown Boulevard. Overall, the residential housing market in 
Fredericton has been strong, characterized by steady growth, 
thanks to a solid local economy. 

starting prices. Inventory levels 
are down 13 per cent year-
to-date while average price 
has climbed to $157,500. 
Activity in the fi rst-time buyer 
segment has softened somewhat 
in comparison to one year 
ago. Single-family detached 
homes remain most popular 

a home together, such as a mother and daughter or two friends. 
While average price remains on the upswing at $206,000, several 
recent interest rates drops have somewhat o! set increased costs, 
prompting many to make their moves. " ere are some entry-
level buyers that are sitting on the fence, expecting interest rates 
to fall further, in light of the recession south of the border and 
increasing concerns over the Canadian economy. Year-to-date, 
62 per cent of all sales occurred under the $250,000 price point, 
with the bulk of those under average price. " ere’s no question that 

$169,900

$187,500

Starting Price* $139,000

Fredericton
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$13,900
$125,100

$798
$741
$703
$678

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.

Starting Price* $150,000

Halifax – Dartmouth
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$15,000
$135,000

$861
$799
$759
$732

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



iums are gaining in popularity, with prices from $124,900 in 
Vanier/Overbrooke, from $136,000 in Beacon Hill South, 
from $127,000 in Orleans, and $149,000 in Bell’s Corners. 
In recent years, more fi rst-time purchasers have been settling in the 
suburbs, which typically o! er greater value. " e longer commute 
seems a reasonable trade-o!  for most. Budget-minded buyers 
can still enter the market near the $100,000 price point in 
Ottawa, as evidenced by some of the city’s least expensive sales 
and listings to date. " e lowest-priced detached home sale, at 
$128,000, netted a three-bedroom home requiring TLC in 

style homes—priced from 
$150,000—as well as condo-
minium apartments and town 
homes, priced from $90,000. 
Bargains can still be had in 
Halifax, if purchasers are 
willing to invest some signifi -
cant elbow grease, undertake 
renovations or compromise 
on location. For example, 
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Ontario
Ottawa

fi rst-time buyers remain a driving force in Halifax-Dartmouth. 
Most entry-level purchasers are young couples, under aged 35, 
who are typically seeking a detached home. Semi-detached and 
town homes have also gained greater acceptance in recent years 
and more product is coming on stream. Bungalows are particu-
larly  coveted. " e most a! ordable areas popular with fi rst-time 
buyers are Enfi eld/Elmsdale, parts of downtown Dartmouth, 
sections of Spryfi eld, Eastern Passage and Sackville, where 
purchasers can realize detached ownership under $160,000. 
Cheaper alternatives are available, including baby split-entry 

or towns. Despite low inventory, purchasers have not been 
pressured by a sense of urgency. While some are compromising 
on their choice of home or location, most are getting what 
they want with few concessions. Buyers have demonstrated 
their willingness to wait for the right product to come on 
stream. Popular neighbourhoods o! ering a! ordable detached 
homes include Vanier and Overbrooke (starting at $184,900), 
the outlying areas—including Osgoode, Metcalfe, Vernon, 
Richmond and Elmont (starting at $184,900), Stittsville 
(starting at $210,000), Orleans (starting at $222,500), 

Despite a shortage of entry-level product, fi rst-time buyers 
continue to be a driving force in Ottawa’s residential real estate 
market this year. A! ordability is not yet a serious concern, 
as homeownership remains in reach for most two-income 
households. Year-to-date, more than half (1,638 units) of 
all sales have occurred under the average price of $283,000. 
" e majority of those sales involved single-family homes, while 
the remainder (348 units) were condominium apartments 

the lowest-priced sale year-to-date, at $136,500, was a two-
bedroom bungalow in Fairview. Fairview was also home to the 
least expensive condo sold in Halifax-Dartmouth. " e unit, 
which changed hands for $80,000, was a modest one-bedroom 
o! ering 600 sq. ft. of living space. Currently, the lowest priced 
listings on the market can be found in Dartmouth. " ey include 
a 511 sq. ft., one-bedroom bungalow, priced at $119,000, and 
a 600 sq. ft. condo unit in an older, converted building, priced 
at $91,900. Strong employment levels, solid economic funda-
mentals and falling interest rates are expected to keep fi rst-time 
buyers quite active in Halifax-Dartmouth throughout 2008. 

and Barrhaven (starting at 
$239,000). Most entry-level 
homes will require some up-
dating. Plenty of alternatives 
are available at lower price 
points including smaller, 
two-bedroom homes, semi-
detached homes, half-duplex, 
town homes and apartment
condominiums. Condomin-

$112,900 $133,400

Starting Price* $184,900

Ottawa
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$18,490
$166,410

$1,061
$985
$936
$902

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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Vanier, while a one-bedroom 
condo in an older building 
was snatched up for just 
$80,000 in Beacon Hill South. 
Currently, the lowest sticker 
prices in Ottawa’s residential 
marketplace include an older, 
small, two-storey requiring 
TLC in Cumberland, listed 

Kingston

detached home currently 
listed for sale in Kingston 
is located east of Sir John 
A. McDonald and priced 
at $146,500. Sales of con-
dominium apartments and 
town homes have also expe-
rienced a serious upswing in 
recent years, with fi rst-time 
buyers stimulating activity 
across the board. Condominium ownership is easiest to realize 
at the $100,000 price point. For example, product north of 
Taylor Kidd starts at $99,000, while units west of Sir John A. 
MacDonald, east of Gardiners Road, and south of Taylor Kidd 
start at $112,000, $114,000 and $118,000 respectively. Prudent 
fi rst-time buyers in Kingston may qualify for more expensive 
homes, but most will buy a property priced at considerably less.  
Financial assistance, in the form of zero-down mortgages 
o! ered by CMHC, parental gifts, and longer amortization 
periods, has helped entry-level purchasers enter the market. 
Although more and more fi rst-time buyers are considering 
longer amortization periods, the conventional 25-year is still 
the norm, with most purchasers saving a good down payment. 
Solid economic performance in Kingston, plus an ideal location 
within commuting distance to major centres—including Toronto, 
Ottawa, Montreal, and Syracuse—will continue to bolster 
residential real estate activity in the coming year.

at $110,000 and a one-bedroom condo at $112,900. " ere are 
approximately 20 detached homes for sale under $200,000 in 
Ottawa. Over 400 residential units (primarily condominiums) 
have sold under that price point to date. With a vibrant 
employment picture and stable local economy, a growing number 
of purchasers are anteing up—the bulk of fi rst-time activity is 
now occurring between $200,000 and $300,000. 

price, however, continues to climb, appreciating four per cent to 
$225,000. Last year, limited inventory levels created havoc in the 
marketplace, prompting multiple o! ers on virtually all entry-
level product. Market conditions today are more balanced, 
allowing purchasers to do their due diligence. Approximately 
157 units sold so far this year were priced under the city’s average.  
" e city’s most a! ordable neighbourhoods include Amherstview 
and east of Sir John A. MacDonald, where starting prices 
for a three-bedroom home hover at $124,900 and $129,900 
respectively. Alternate housing types, including town houses, 
can be purchased for even less. For those looking for a lit-
tle more for their money, communities west of Sir John A. 
McDonald and south of Taylor Kidd o! er entry-level product 
priced at $175,000 and $189,900. " e least expensive single-

While fi rst-time buyers remain 
a force in Kingston’s residential 
real estate market, rising prices 
have served to deter some 
from realizing homeowner-
ship this year. Sales volume 
has tapered from the record 
levels set in 2007, down 10 
per cent year-to-date. Average 

$146,500

$237,000

$132,900

Starting Price* $124,900

Kingston
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$12,490
$112,410

$717
$665
$632
$609

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



popular with GTA commuters, due to its close proximity to the 
new GO station. " e lowest sold prices in Barrie to date were 
$195,000 for a 20-year old, two-storey detached home in the 
city’s north end and $133,000 for a condominium apartment 
unit close to Hwy.  27. " e least expensive product currently on the 

7Affordability Report 2008

Barrie

With apartment-style condo-
miniums still evolving in 
Barrie—and geared more 
toward the boomer segment 
or childless professionals
—most young purchasers are 
opting for detached homes 
with an eye toward raising a 
family. Buyers seeking lower 

Conditions remain favourable for fi rst-time buyers active in 
Barrie this year. Price growth has started to level out, allowing 
purchasers time to catch their breath, make decisions, 
and save a down payment. Approximately 20 per cent of all 
sales year-to-date have taken place under the city’s average 
price of $257,000. Housing remains quite a! ordable, and with 
detached homes starting from the low $200,000s, many fi rst-time 
buyers—particularly those coming from Toronto and outside 
centres—are spending more than average price. With a good 
selection of inventory now available, few buyers need to make 
major compromises to realize homeownership. Although multiple 
o! ers are still a factor, they’re limited to well-priced quality product. 

sticker prices or less maintenance are purchasing town homes, 
priced from $189,000. " ose attracted to the apartment lifestyle, 
however, can buy a one-bedroom unit—with a view of the water—
from $189,000. More a! ordable condominium town homes 
are available closer to Hwy. 27, near Timberwalk, priced in 
the $150,000s. " e South End of the city has been especially 

market includes a detached 
home located in a transition 
area within the downtown 
core (with mixed commercial), 
priced at $157,000, and a 
one-bedroom condo unit, 
located near Hwy. 27, priced 
at approximately $124,000. 
Overall, first-time buyer 
activity in Barrie remains 
brisk. Buyer intentions are strong and consumer confi dence 
is high. Purchasers appear to be more aware of the value re-
sale product o! ers in Barrie—particularly if it is only a few 
years old. Often coming with many upgrades, resale product 
has gained increasing favour, as levies and premiums on new 
construction continue to rise. In-migration will remain a strong 
factor propping up demand in the area, and that is expected 
to continue well into 2008 and beyond.  

Greater Toronto Area
Despite higher land transfer costs, property tax hikes, and a 
shortage of homes listed for sale, fi rst-time buyers continue 
to persevere in the Greater Toronto Area. With average price 

$200,000

$167,900

Starting Price* $200,000

Barrie
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$20,000
$180,000

$1,148
$1,066
$1,012
$976

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.

Starting Price* $300,000

Greater Toronto Area
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$30,000
$270,000

$1,721
$1,598
$1,518
$1,463

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



who are buying their first 
home. Grounded in their nego-
tiations, first-time buyers 
are looking at more creative 
financing options—putting 
as much as 25 per cent down 
but extending the amorti-
zation period from 25 years 
to 30 to 35 years so that they 
have some breathing space. 
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Hamilton – Burlington

willing to compromise. Rental conversions are by far the most 
a! ordable entry-level product on the market, with starting 
prices hovering at $175,000 in the centre of the city. For the 
same price, single purchasers can buy a 500 sq. ft. bachelor 
apartment in one of the new condominium developments 
in the downtown core. " e city’s suburbs o! er larger units at a 
fraction of the cost—starting at about $125,000 for a two-
bedroom unit in Mississauga’s Square One area. Roughly, 50 
per cent of sales occur under the GTA average price—the 
vast majority involves young couples and single professionals 

$200,000 in Brampton, and 
$225,000 in Newmarket but 
product is rare at the low end. 
More and more entry-level 
purchasers are turning to condo-
minium living as a viable alter-
native, especially in Toronto 
proper. Ownership in some 
of the best areas of the city 
is possible, if purchasers are 

given favourable a! ordability levels. Sales are only o!  slightly 
from last year’s record pace. Weather has also been a factor, 
with one of the worst winters for snowfall in decades. Inventory 
has also been a challenge. Although the supply of homes listed 
for sale is up 11 per cent across the board, product in the lower 
end remains tight. Sales of quality homes—priced between 
$150,000 and $250,000—are quite brisk, with most selling for 
close to list price. Market conditions, however, have not given 
way to the sense of urgency demonstrated by entry-level buyers 
just one year ago. Today, most are taking their time, waiting for 
the right product to come on stream, and for some, the wait 
has translated to greater purchasing power in large part due 
to falling interest rates. At present, young, two-income buyers 

While first-time buyers are 
cautiously optimistic, rising 
housing values have caused 
some concern in Hamilton-
Burlington this year. Average 
price continues to spiral up-
ward, approaching $280,000 
year-to-date. Overall market 
conditions remain quite strong, 

Multiple o! ers are also top of mind, as entry-level puchasers 
prepare for battle upfront with pre-approved mortgages and 
pre-home inspections. Peace of mind is still fi rst and foremost 
—with many buyers locking into fi ve-year, fi xed terms. 

approaching $400,000, however, options are growing increasingly 
limited, especially for those dreaming of owning a detached 
home. Diminished inventory levels, most evident in the city’s 
central core, have added to the mix, making a! ordable detached 
product virtually impossible to fi nd. List prices on properties 
in hot pockets continue to mislead purchasers, with many 
homes selling for signifi cantly more in multiple o! er situations. 
First-time buyers looking for a! ordable urban chic tend to 
gravitate to areas like Leslieville, Dovercourt Village, Hillcrest 
Village, and the Junction where revitalization is underway. 
A little less urban—but equally a! ordable—are communities 
north of the 401, in Don Mills, East York, and Alderwood in 
the West End. Entry-level purchasers in these areas can expect 
to shell out between $300,000 to $400,000 and a little sweat equity. 
" e city’s peripheral areas o! er better value for the dollar, but higher 
housing costs across the board continue to present challenges. 
Detached housing can start as low as $180,000 in Oshawa, 

$440,000

$282,500

$200,000

Starting Price* $122,000

Hamilton – Burlington
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$12,200
$109,800

$700
$650
$617
$595

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



represent the lion’s share of fi rst-time purchasers. While many 
are able to accumulate a decent down payment, others are tapping 
into RRSPs, choosing longer amortization periods or low-to-no 
down payment fi nancing options to get their foot in the door 
to homeownership. " e majority are seeking single-detached 
homes, although condominium living has also climbed in 
popularity in recent years. While it is possible to enter the 
detached market from $122,000 (and as low as $70,000 in less 
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popular neighbourhoods), the 
bulk of entry-level purchasers 
are active from $175,000 to 
$200,000. Condominiums 
o! er a very attainable entry-
point for most any purchaser
in Hamilton-Burlington, start-
ing from between $43,900 
and $199,000, depending on 
location, size and condition. 

Niagara Falls

A brand new unit, with six appliances and parking, can sell 
from the low $170,000s. " is type of pricing has prompted an 
infl ux of GTA purchasers over the past two years who consider 
the 45-minute commute a reasonable trade-o! . At $57,000, 
a one-storey home with no basement in Dunville qualifi ed as 
the lowest-priced detached sale to date, while a two-bedroom 
downtown north end home is currently the cheapest listing in the 
city at $74,900. Hamilton Centre is home to the least expensive 
condominium sale and listing to date at $61,000 and $64,900 
respectively. " e pace is expected to pick up as the Spring market 
gets underway in Hamilton-Burlington, bringing sales on par 
with year-ago levels. A positive employment picture should 
also serve to bolster homebuying activity in 2008.

With a year-to-date average price of $191,000, residential real 
estate in Niagara Falls remains a! ordable for most fi rst-time 

great value, with a two-bedroom unit priced from $130,000. 
Condo conversions o! er renovated units, priced from $110,000 
for a one-bedroom. For most two-income families, detached 
homes are an a! ordable option. Supply remains the greatest 
obstacle for entry-level purchasers—selection is extremely 
limited. Buyers remain determined, however, willing to wait 
it out for the right product to come on stream. To date, 173 
sales have occurred under the city’s average price, representing 56 
per cent of all real estate transactions. " e downtown core is 
home to the cheapest sales to date—a two-bedroom, wartime 
home, without a basement, sold for $82,000 and a two-bedroom 
condo on Chrysler Avenue sold for $70,000. " e city’s most 
a! ordable listings, at present, can also be found in the downtown 
core, including a three-bedroom, older home, listed at $86,900 
and a two-bedroom condo unit, priced at $79,000. " e lion’s 
share of fi rst-time buyers is comprised of young, two-income 
couples, just starting out. While a! ordability is favourable in 

buyers entering the market. 
A typical, older detached or 
semi-detached starter home 
can be purchased f rom 
$150,000 in areas such as 
Church’s Lane, Stanford 
Centre, Morrison, Dorchester 
Gardens or Fallsview. Condo-
minium alternatives in the 
same neighbourhoods offer 

Niagara Falls, a growing number 
of buyers are opting for longer 
amortization periods in order 
to a! ord more home for the 
dollar. With incomes up year-
over-year and stable economic 
fundamentals in place, a near 
record year in sales is expected 
in 2008, with fi rst-time buyers 
leading the charge.

$169,000

$134,900

$79,900

Starting Price* $150,000

Niagara Falls
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$15,000
$135,000

$861
$799
$759
$732

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



inventory levels so far this 
year. On the whole, fi rst-time 
purchasers have been very 
active, although slightly less 
so than one year ago. Year-
to-date, 710 sales (57 per cent 
of total residential sales) 
occurred under average price 
compared to 890 during the 
same period in 2007. Weather 

Kitchener – Waterloo

London

Although the average price of a home approaches $270,000, 
fi rst-time buyers remain a strong presence in Kitchener-Waterloo’s 
residential real estate market. Accumulating a down payment 
is the greatest challenge for young purchasers, with many 
reluctant to enter the market with less than fi ve per cent down. 
Higher housing values have been o! set by lower interest rates 
to some extent. Purchasers intent on achieving homeownership 
have a variety of options and alternate housing types available 
to them. " e single-detached home continues to be the most 
expensive entry point, with prices starting at $180,000 for a 
three-bedroom, older home requiring some work in Uptown 
Waterloo and downtown Kitchener. Forest Heights, for example, 
a popular choice among fi rst-time buyers, o! ers 30-year old 

detached homes with sticker 
prices hovering at $200,000-
plus in Kitchener’s West End. 
Kitchener-Waterloo’s a! ord-
able house prices have served 
to attract a growing number of 
commuters from the Greater 
Toronto Area. " e cost benefi t 
is significant on a single-
detached home, with purchasers saving as much as $150,000 
on similar product. " e condominium lifestyle has also become 
increasingly popular in the Kitchener-Waterloo area, especially 
with fi rst-time buyers. A two-bedroom unit in Pioneer Park in 
Kitchener’s South End will cost $140,000 while a similar unit 

in Victoria Hills can be bought for $115,000. " e demographics 
remain consistent in the area, with young couples, families, 

With an average price hovering at $215,000, a! ordability in this 
growing centre continues to draw fi rst-time purchasers from 
across the Golden Horseshoe. London’s appeal is clear, with detached 
homes starting from as low as $150,000—approximately half 
the price of similar product in Toronto and $50,000 less than 
the GTA suburbs. " ose coming from outside centres are drawn 
by greater purchasing power—dollar for dollar, London o! ers 
more home for less money. However, rising prices in recent 
years have been a concern for locals. Last year, average price 
experienced a double-digit increase of 10 per cent, in response 
to strong demand. Prices have been held in check by adequate 

has been a factor. Press coverage of events south of the border has 
also caused some hesitation. Most buyers, however, remain 
enthusiastic, with plenty of options available. " e city’s most 
a! ordable neighbourhoods include: White Oaks (starting at 
$174,000), Pond Mills (starting at $162,500), Fairmont (starting 
at $163,000), Trafalgar Park (starting at $150,000) and Huron 
Heights (starting at $164,500). " ose looking to cheaper alter-
natives are typically choosing semi-detached homes, priced from 
$139,900 or condominiums in the city, priced from $69,900. 
The least expensive MLS detached sale year-to-date took 
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and single buyers looking to 
invest in homeownership and 
build equity. Given Kitchener-
Waterloo’s diverse economy, 
the future bodes well for resi-
dential housing. While sales 
are expected to soften slightly 
from record levels posted in 
2007, average price is forecast 
to climb. 

$169,900

$114,900

$166,500

Starting Price* $180,000

Kitchener – Waterloo
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$18,000
$162,000

$1,033
$959
$911
$878

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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place in Ealing Heights for 
$66,000, while Pond Mills 
held the title for the cheapest 
condo sale at $57,000. Entry-
level purchasers seeking rock 
bottom prices can purchase a 
detached home in Old East, 
currently listed for sale at $75,900 
or a one-bedroom condomin-
ium in White Oaks for $62,900.  

Manitoba
Winnipeg

of the most active segments of the market, especially in terms 
of detached housing sales. Multiple o! ers are commonplace 
for entry-level purchasers, given unprecedented demand for 

properties located in the city’s most desirable neighbourhoods. 
Extremely tight inventory levels, however, have contributed to a 
decline in fi rst-time buying activity this year. While some fi rst-
time buyers remain undaunted, o! ering more than list price for 
properties, others are adjusting their expectations and compromis-
ing on size and location to realize homeownership. Low interest 
rates and longer amortization periods are helping fi rst-time buyers 
enter the market. Although the least expensive properties are 
located in Downtown and the North End—starting at $39,500
—the most sought-after areas are Elmwood, Transcona, Fort 
Rouge, St. Boniface and East St. James. Properties in these 
areas are typically priced from $80,000 to $90,000. " e vast 
majority of fi rst-time buyers have embraced suburbia, yet some 
of the more central areas can o! er better value for the dollar. 
For example, a three-bedroom, 1,000 sq. ft. detached home in 
Beaumont was recently listed at $59,900. An increasingly popular 
trend for homeownership is condominium apartments in the 
Downtown and St. Boniface neighbourhoods. Young, professional 
couples tend to prefer these core locations because they minimize
the cost of transportation and provide many lifestyle amenities. 
" e most a! ordable condominiums are located in North Kildonan, 
West End, North End, Fort Rouge, Downtown and Fort Garry. 
Alternative types of housing include town homes and semi-detached 
homes, which are not necessarily more a! ordable, particularly 
if they are located in hot pocket neighbourhoods. To date, the 
lowest priced sales in Winnipeg were a condominium apartment 
at $67,000 located in " e Maples and a single-detached home at 
$25,555 in the North End. While many options exist across the city, 
the current challenge for fi rst-time buyers in all price ranges 
continues to be inventory. 

$57,000

$149,000

Despite rising prices, Winnipeg 
continues to be one of the most 
a! ordable residential real estate 
markets in Canada.  Year-to-
date, average price has risen to 
$175,000, with approximately 
44 per cent of homes (542 units) 
sold under this price. First-
time buyers remain one 

Starting Price* $150,000

London
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$15,000
$135,000

$861
$799
$759
$732

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.

Starting Price* $80,000

Winnipeg
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$8,000
$72,000

$459
$426
$405
$390

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



Saskatchewan
Regina
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A red-hot real estate market has done little to deter fi rst-time 
buyers from achieving homeownership in Regina. Young pur-
chasers are snapping up single-detached homes and condo-
miniums as quickly as they are listed for sale. Increased 
inventory levels—up 24 per cent—are still not high enough to 
accommodate the explosive growth underway in the city 
(sales are up 28 per cent). And with average price hovering at 
$201,000, the potential for further price appreciation in this 
undervalued major western centre is substantial. A! ordability is, 
however, starting to become an issue. While young couples are 
shelling out as much as $215,000 for 700 sq. ft. condominium 
units in some developments, the lifestyle itself o! ers entry-level 
product at very a! ordable prices. Condominium conversions 
are case in point, with prices starting at $160,000 in the East 

to jump into homeownership. 
Regina boasts the highest per-
centage of renters in Canada, 
and as such, their movement 
into the housing market has 
not gone unnoticed. Solid 
employment opportunities and 
high-paying jobs have con-
tributed to recent growth 
in homeownership rates in 
Regina. For example, a single purchaser with a Beacon Score of 
680 would qualify for a $270,000 mortgage, based on a three-
year closed term at 5.5 per cent amortized over 25 years—that 
fi gure would rise to $315,000 if amortized over a 40-year period. 
A couple earning $85,000 would quality for a $485,000 mortgage 
(at 25 years) or $540,000 (at 40 years) based on the same criteria. 
While Regina has some of the least expensive housing in the 
country—the lowest-priced sale so far this year was a $45,900 
detached home in Washington Park—most sales at this price 
point tend to be income properties. Areas in transition often 
provide the best bang for the 
buck—like Osler St. where 
510 sq. ft. condominium con-
versions are moving for as 
little as $110,000. First-time 
buyers who are considering 
a purchase in the downtown 
core should keep in mind 
that redevelopment can take 
years to complete.

$224,500

$162,900

End and Northwest, $175,000 in South Regina, and $210,000 
in University Park. Newer condominium units are more 
expensive, priced from $275,000. Smaller, three-bedroom 
homes in neighbourhoods like Rosemont, Regent Park, 
Mt. Royal in the Northwest and Arnheim Place and Broders 
Annex in South, Southeast are most popular with fi rst-time 
buyers, o! ering good value for the dollar with prices starting 
at $220,000—$260,000. Despite the infl ux of new listings, 
supply remains tightest for entry-level product priced between 
$150,000 and $250,000. " e price point is particularly attractive 

to the vast number of renters in the marketplace who are looking 

Starting Price* $220,000

Regina
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$22,000
$198,000

$1,262
$1,172
$1,113
$1,073

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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Saskatoon

A shortage of inventory, 
coupled with the intensifi ed 
demand, has prompted mul-
tiple o! ers across the board.  
For example, a two-bedroom, 
900 sq. ft. bungalow (with a 
one-bedroom basement suite), 
listed at $264,000, recently 
elicited 17 o! ers. Buyers are 
increasingly frustrated, given 
the sense of urgency, but most are pushing forward, choosing 
alternative product or anteing up. Year-to-date, 58 per cent 
(394 units out of 676) of sales took place under the city’s average 
price of approximately $265,000, demonstrating that buyers who 
persevere can fi nd suitable entry-level homes. A growing number 
of fi rst-time buyers are looking to condominiums, typically priced 
from $125,000, although condo conversion suites can be found 
from $99,000. " e most popular, a! ordable neighbourhoods 
for condominiums include Hudson Bay Park, Confederation, 

Fairhaven, Kelsey and the Exhibition area. " ose who have 
their hearts set on a detached home can still fi nd good value. 
A two-bedroom, 900 sq. ft bungalow in good condition can 
be purchased from $200,000 in areas such as Confederation 
Park, Fairhaven, Meadow Green, Mayfair and Westmount. 
" e least expensive home sold in the city to date was a 535 sq. ft. 
bungalow which changed hands for $80,000. " e lowest priced 
condo sold for $99,000 in the Hudson Bay Park area. " ose 
looking for current bargains will fi nd the cheapest entry-point 
at $102,000 for a small, older home in Pleasant Hill or $99,900 
for a 650 sq. ft. condo in Hudson Bay Park. Duplexes, priced 
from $199,000, are a popular option some are considering, 
although very few are available. " e city’s only modular home 
park o! ers those on a very tight budget a good alternative, with 
the price of a three-bedroom, 1,100 sq. ft. unit priced as low 
as $78,900 on owned land. Although supply should improve 
somewhat in coming weeks, 
tight conditions are expected 
to prevail throughout 2008, 
with double-digit gains forecast 
once again. " e momentum 
will continue to be supported 
by Saskatoon’s solid economy, 
including vibrant oil, gas and 
mining sectors, and strong 
in-migration.

Alberta
Edmonton
Rising inventory levels have 
yet to translate into lower 
housing values, but all systems 
are go in Edmonton this year. 
First-time buyers, supported 
by a strong provincial econo-
my, are expected to enter the 
market en masse in coming 
months, taking advantage of 
lower interest rates and longer amortization periods. With the 
best selection of homes listed for sale in years, entry-level buyers 
have the luxury of time on their side. No longer forced to act 
in haste, fi rst-time purchasers can make o! ers conditional on 

$280,000

$149,800

$290,000

Although still reasonable by Western Canadian standards, 
a! ordability has become an issue for fi rst-time buyers in Saskatoon. 
Following back-to-back years of double-digit appreciation, 
compromise has become a reality for many looking for an 
attainable entry-point to homeownership. Yet, challenging 
market conditions have done little to deter buyers. Rather, it has 
prompted very strong activity, as purchasers are more motivated 
than ever to make their moves before prices rise further. 

Starting Price* $200,000

Saskatoon
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$20,000
$180,000

$1,148
$1,066
$1,012
$976

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



$381,000 so far this year, with 982 sales under that price 
point—the bulk of which (668 units) occurred between 
$300,000 and $381,000. Given the anticipated infl ux of listings 
in the months ahead, a good supply of resale starter homes 
should be available for sale in neighbourhoods across the city. 
" ose purchasers looking for price relief in peripheral areas 
such as St. Albert, Spruce Grove, Stony Plain, and Leduc will 
have to look further—prices in the suburbs are in line with 
those in the city centre. While cheaper properties are found 
in Edmonton’s downtown core—Alberta Ave., Inglewood, and 
Wellington – most of these homes are snapped up by investors 
banking on redevelopment. For example, the least expensive 
single-detached home sold for $109,900 in Parkdale earlier 
this year while the lowest priced listing—with a sticker 
price of $169,000—is currently listed for sale in Inglewood. 
While local government’s aggressive redevelopment plan for 
the downtown core, which includes a new arena and renewed 
mixed-use development, is now underway, it will take a number 
of years before it comes to fruition.
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fi nancing and home inspections. More balanced market conditions 
have created a level playing fi eld for both buyers and sellers. 
In spite of a drop in the number of homes sold in 2008, the 
average price of all residential properties—including both 
condominiums and single-detached homes—climbed fi ve per 
cent to $335,000 so far this 
year. With average price at a 
peak, many fi rst-time buyers 
are looking for affordable 
alternatives. Condominium 
popularity has surged in recent 
years, providing entry-level 
product at a reasonable price 
point. " e average price for 
condominium units now 
hovers at $265,000—with approximately 55 per cent (or 540 sales) 
occurring under that fi gure. Condominium conversions—older 
apartment buildings converted to condo status—offer the 
easiest route to homeownership, with units starting as low as 
$99,900. Developers are also responding to growing demand 
for a! ordably-priced units. At least one new development in 
Edmonton is o! ering pre-construction prices under $200,000 
for one-bedroom units approximately 700 sq. ft. in size. 
While many young purchasers face challenges in terms of owning 
a home, not all are looking for low-end product. Some have 
lived at home longer, accumulating a healthy down payment 
while living with mom and dad. Others have taken advantage 
of employment opportunities that have made it possible for a 
two-income family to easily afford an 1,100 sq. ft. single-
detached home. In fact, single-detached housing averaged 

First-time buyers are fi nally 
able to catch their breath, as 
growing inventory levels have 
held rising house prices in 
check in Calgary Metro this 
year. Buyers no longer feel the 
sense of urgency present just 
one year ago, and with falling 
interest rates, may fi nally fi nd 
themselves with a favourable advantage. Year-to-date, 2,149 
detached sales have occurred under the average price of 
$475,500 for a single-family detached home, representing 57 
per cent of all single-family sales. " e momentum in the market-
place has slowed slightly, as entry-level purchasers take their 
time in making housing decisions. Buyer intentions are as fi rm 
as ever, with open houses generating solid tra#  c. Multiple o! ers 
have become the exception, rather than the rule, but most 
homes are selling for close to list price. A! ordability is a concern 
for many fi rst-time buyers, although their sense of frustration 
has diminished, with a wide selection of product now available. 
First-time purchasers can still find detached housing from 
$300,000 in the east end of the city, and from $320,000 to 
$340,000 in Calgary’s northcentral area (including Beddington, 
McEwan, Coventry and Tuscany), southwest (including Evergreen, 

Calgary

$184,000

$359,900

Starting Price* $300,000

Edmonton
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$30,000
$270,000

$1,721
$1,598
$1,518
$1,463

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.



Challenges are mounting for fi rst-time buyers seeking home-
ownership in Greater Vancouver’s residential real estate market. 
Average price crashed through the $600,000 threshold earlier 
this year, yet again securing the title for the most expensive market 
in Canada and one of the priciest in North America overall. 
For most entry-level purchasers caught in the conundrum, 
the questions remain the same. How high can it go? 
Is there a bubble? " e province’s economic engine continues 
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Millrise and Shawnessy), and southeast (including McKenzie 
Lake, Queensland, Riverbend, Cranston, and Copperfi eld). 
" ose looking for more a! ordable options may look to half-duplex 
homes, available from the mid-to-high $200,000s. Condo-
miniums are now the logical fi rst step for many entering the market-
place, with average price hovering at $325,000 in Calgary metro. 
Some of the most a! ordable product can actually be found through-
out the city, including the east and south ends, as well as downtown 
Calgary, where a one-bedroom apartment unit typically starts 
from $149,900. Many fi rst-time buyers have also undertaken a 
number of creative means to homeownership. Among them are 
longer amortization periods, zero to fi ve per cent down, and with-
drawing from RRSPs. Overwhelmingly popular is the mom 
and dad fi nancing that typically comes with no terms and 
conditions—and is considered a gift. " e lowest price paid 
for the privilege of homeownership in the city this year was 
$120,000 for a 500 sq. ft. condominium bachelor suite in down-
town Calgary. " e least expensive homes sold were located in the 
Bowness area and exchanged hands for between $245,000 and 
$250,000. Currently, the lowest priced listings on the market in-
clude a two-bedroom, detached 
home in Forest Lawn, priced at 
$249,900, and a one-bedroom 
condo in Whitehorne, priced 
at $128,500. As entry-level 
purchasers take advantage of 
the most positive conditions 
in years in the fi rst-time buyers 
segment, activity is expected 
to increase from current levels.

British Columbia
Greater Vancouver Area

to fire on all cylinders, sup-
ported by strong consumer 
confidence, near record low 
unemployment, and serious 
capital expenditures, in prepa-
ration for the upcoming 2010 
Olympics. Despite an ailing 
forestry industry, British 
Columbia is expected to be 
one of the best performing 

provinces in the country in terms of GDP growth this year. 
Given the rosy outlook for 2008, real estate activity is forecast 
to remain healthy—which has further empowered both fi rst-
time and repeat buyers. It’s estimated that 35 per cent of home 
sales in Greater Vancouver involve a fi rst-time buyer. A short-
age of homes listed for sale has made bidding common practise 

$184,900

$649,000

Starting Price* $301,900

Calgary
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$30,190
$271,710

$1,732
$1,609
$1,528
$1,473

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.

Starting Price* $237,500

Greater Vancouver Area
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$23,750
$213,750

$1,363
$1,265
$1,202
$1,158

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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$395,000

Victoria

in the lower end of the market. Most purchasers are prepared to 
compete for entry-level product —and some are willing to pay 
more than list price. " e vast majority of fi rst-time buyers in the 
city are opting for condominium apartments and town homes, 
by far the most a! ordable route to homeownership. Benchmark 
prices for condominiums in the Greater Vancouver area hover at 
$387,000, while those in Vancouver Westside are considerably 
higher at $498,000. " e suburbs o! er the best value, with condo-
minium apartments selling for as low as $99,900 in Surrey, 
$109,900 in Abbotsford, $129,000 in Maple Ridge, $155,000 
in Port Coquitlam, and $179,000 in Richmond. First-time 
buyers looking to own in the downtown core will have to 
shell out $350,000 for a 600 sq. ft. one-bedroom apartment. 
" ose who long to own land 
will also fi nd a! ordability in 
suburbia. Homeownership 
is easiest in Abbotsford and 
Surrey, where a single-detached 
home starts at $237,500 and 
$279,900 respectively. Maple 
Ridge offers product priced 
at $329,800, Port Coquitlam 
at $365,900, and Richmond 
at $488,000. Although the benchmark price for a single-detached 
home is $562,077 in the Greater Vancouver Area, fi rst-time 
buyers in Vancouver Westside are looking at $900,000 for 
a three-bedroom starter home on a 33-ft. lot. While lower 
interest rates are helping fi rst-time buyers, homeownership is 
growing increasingly di#  cult to obtain. Purchasers are pulling 
out all the stops—taking advantage of parental assistance 
and investigating creative fi nancing options including longer 
amortization periods. Rising rental costs and tight vacancy 
rates have also added to the mix, prompting renters to enter the 
residential market. 

Although average price has 
eclipsed the $500,000 price 
point this year, first-time 
purchasers remain a driving 
force in Victoria. Sixty-two 
per cent of sales have taken 
place under average price to 
date this year (649 units out 
of a total 1038). However, 

affordability does remain a 
struggle, with most buyers 
looking to condominiums as 
entry-level product. Inventory 
is limited at present, with 
supply particularly tight under 
$350,000. Buyers remain 
undaunted, however, doing 
whatever it takes to get their 
foot in the door to homeownership. Many are taking advantage 
of provincial and federal programs for fi rst-time buyers, choosing 
longer amortization periods, borrowing from RRSPs or securing 
help from parents. Others are looking to co-ownership, making 
a joint purchase with a friend or relative. " ere has been a serious 
upswing in demand for homes including legal in-law suites. 
" ese types of properties are now commanding a premium. 
A land-leased condo suite or a modular home are other 
a! ordable options, though less favourable among purchasers. 
Thetis Heights, Burnside, Esquimalt and Langford remain 
popular among first-time buyers, offering three-bedroom, 
detached homes priced from $380,000. " ose choosing condo-
miniums are fi nding value in Colwood, Downtown Victoria, 
Hillside and Mayfair, where a one-bedroom unit in a smaller, 
older building can be purchased for $174,000 to $200,000. 
The least expensive sale to date took place on a detached 
home in Langford, listed at $329,000, but sold above list 
in a multiple-offer situation. Esquimalt takes the title for 
the lowest priced condo sale at $159,900—a 612 sq. ft., 
one-bedroom unit. A 685 sq. ft., wartime home in Saanich, 
being offered for $349,900, and a 665 sq. ft. one bedroom

$255,000

$153,900

Starting Price* $380,000

Victoria
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$38,000
$342,000

$2,180
$2,025
$1,923
$1,854

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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Kelowna
First-time buyers are adjusting their expectations, considering 
alternate locations, and opting for longer amortization periods 
to realize homeownership in Kelowna this year. With average 
price approaching the half million dollar mark, entry-level pur-
chasers are fi nding it more and more di#  cult to enter the housing 
market without compromise. Just 213 units—29 per cent—
have sold under the average price point so far this year. While 
inventory levels have improved 
overall, compared to one year 
ago, there is still a shortage of 
starter properties listed for 
sale. " e city’s most a! ord-
able neighbourhoods include 
Kelowna North, where starting 
prices for a three-bedroom 
home hover at $334,500, 
Springfi eld/Spall at $239,000, 
Rutland South at $307,750, Rutland North at $299,000, and 
Kelowna South at $369,900. Less expensive properties are available 
in these communities if purchasers are willing to consider two-
bedroom and semi-detached homes. Condominium popularity 
continues to surge due to a! ordability, with fi rst-time buyers 

leading the charge for product. Demand has been so strong 
that a recent condominium conversion in Bridgewater, Lower 
Mission sold out before it went public. A one-bedroom condo-
minium can be purchased for as low as $149,900 in Westbank, 
$155,000 in North Glenmore, $159,900 in Kelowna South, 

condominium in Colwood, priced at $173,900, are Victoria’s 
lowest-priced listings at present. Falling interest rates have helped 
to fi re up momentum and will continue to motivate buyers this 
year. Condominiums will remain the product of choice.

$172,900 in Rutland North, 
and $203,500 in Glenmore. 
The least expensive MLS 
detached home sale year-to-
date was priced at $242,000 
in Kelowna North, while a 
condo sale at $145,000 was 
the lowest so far this year in 
Rutland North. 

$369,500

$155,900

Starting Price* $239,000

Kelowna
Financing/Carrying Cost Analysis

10 % Down payment
Mortgage Amount**
Monthly Carrying Cost by Amortization Period***
25 Years
30 Years
35 Years
40 Years

$23,900
$215,100

$1,371
$1,273
$1,209
$1,166

Source: RE/MAX, TD Canada Trust.
*Starting price based on a three-bedroom, single-detached home.
**Mortgage amount excludes high ratio insurance premium.
***Carrying cost represents the principal and interest payment based on a fi ve-year closed 
mortgage, fi nanced at 5.75 per cent.
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